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ABOUT
Welcome to Homes Partnership!  

Estate agency is a roller-coaster of highs and lows, 
peaks and troughs, boom times and recession, and
we’ve been through it all; we’ve survived and thrived,
helping thousands of clients along the way.  We have
the best and most amazing team at Homes Partnership,
all waiting all waiting to help you in any way we can.  You’ll come to
realise that we are passionate about customer service,
moving people locally and across the country, working
hard for our clients and for our local community, I know
it sounds cheesy, but we love what we do!



The secret of
success is to be
ready when your
opportunity
comes

“
 

                          ”



SELLING IN THE NEW ERA
OUR TOP 5 TIPS TO 
GET RESULTS



TIP #1
 

STAGE YOUR
HOME



Due to pandemic conditions and changes 
in how estate agents are operating; 
potential buyers can’t casually view as 
many houses as possible any more. 

InsInstead, they’re relying heavily on photos, 
videos and virtual tours to make the case 
for why they should simply view your 
home, nevermind purchasing it!

You need to ensure your property stands 
out over the competition, particulary if 
you are aiming for a premium sale price.

TTwo bits of  practical advice from us would 
be to:

Declutter
WhetherWhether you borrow some space in a 
friend or family members home or 
whether you use short term storage 
solutions; do all you can to declutter 
Especially in smaller homes, decluttering 
makes a big difference!

Brighten up dark areas with flowers
LLong-lasting flowers, such as carnations, 
make excellent bouquets. For the best 
effect, use a large mass of them in a single 
color. When it comes to houseplants, opt 
for hardy ones like snake plants, which can 
thrive even in dim conditions. 



TIP #2
 

CREATE HOME
OFFICE SPACE



We think it is fair to say that working from 
home, even on a part time basis, is going 
to be increasingly common over the next 
few years.

WhilstWhilst many people used makeshift 
workspaces during the national lockdown; 
many saw this as unsustainable in the long 
term. 

BuBuyers are now seeking out permanent 
workspaces at home which means sellers 
will need to ensure they show their home 
can meet this criteria via demonstrating 
spaces in their marketing.

Here are our tips for the creating the 
perfect home office space:

Get natural light
The first rule of building a comfortable 
office is to get plenty of natural light so 
make sure to position a desk and chair in a 
well-lit room and ideally by a window.

Soften the look
DoDon’t compromise on interior style, make 
the small space work harder within your 
home. Soften the edges of a functional 
workspace by incorporating decorative 
home accessories and plenty of plants.

Corner off space in a reception room
NoNo spare room? Then use a corner of 
another room for the home office. These 
days, social and work lives are more 
closely entwined. Hang family photos to 
ensure the space still feels like part of the 
original room.



TIP #3
 

ENSURE THE
VIRTUAL TOUR
IS EXCELLENT



The events of 2020 caused the property 
industry to innovate at a greater pace than 
was anticipated when the year begun.

One offering that has become vital to the 
marketing of your home is the 
introduction of virtual viewings.

HHowever, much like photography, the 
quality of a virtual tour varies dramatically 
from agent-to-agent. 

Would you instruct an agent with terrible 
photography? No. Should you instruct an 
agent with a terrible virtual tour? No.

But what makes a good virtual tour?:

Interactivity
For virtual tours to really work, a buyer 
needs to be able to interact with the 
estate agent and/or the tour itself. This 
means all their questions get answered.

Looks Great
ShakyShaky phone video footage really doesn’t 
cut it! Tours should be available in HD/4k 
and show your home in it’s best light! A 
good tour will only increase the 
excitement amongst buyers to see your 
home.

Mobile friendly
WhilstWhilst virtual tours always look better on 
larger screens, an virtual tour is likely to be 
accessed from a range of devices and 
therefore should be compatible on all 
devices to ensure it’s available for all.



TIP #4
 

STAY ON TOP
OF THE
GARDEN



With everyone having been locked inside, 
potential buyers are looking to find that 
perfect outside space that they can now 
spend considerable time in.

HHowever, if you let your garden grow 
untamed and don’t stay on top of the 
essential maintenance, you’re going to 
give the wrong impression to viewers and 
your property could quickly find itself on 
the ‘no’ list.

TheThe outside of a property can be just as 
important as the inside when you are 
looking to sell it, so it is worth taking the 
time to tend to your garden to ensure it is 
looks great. Here our a couple of our tips 
to help you:

Mow the lawn
It sounds simple but few people can 
restrict the look of fresh cut grass, 
pariculary if you can recreate football 
pitch stripes!

Mirrors
MirMirrors in beds, on ‘dormant’ walls, on a 
trellis, next to shrubs or within a flower 
bed can add an extra dimension to a rear 
garden. Not only will they reflect light and 
enhance colours, they will help create a 
greater impression of height, width and 
general space.

Jet wash suJet wash surfaces
Jet-wash any paving, steps and UPVC 
facings. Although it’s a messy job it is 
immensely satisfying! If you have decking 
it’s a good idea to give it a jet wash too. 



TIP #5
 

BOARDS ARE
BACK



It is fair share assume that most of us this 
year have done more walking and 
explored the places we live in far greater 
as we conducted our exercise outdoors.

WWe’ve already sold many properties after 
potential buyers had seen the ‘For Sale’ 
board whilst out on their daily exercise; 
often exploring areas they would like to 
live in!

AnAn estate agent’s board should be 
eye-catching (we use boards with 
imagery on rather than just our logo) and 
placed in a prominent position, ideally 
where people would walk past.



THANK
               YOU
We hope you’ve enjoyed reading our 5 top tips for selling in 2021!

If moving is on the cards next year and you want to start your
preparations now then feel free to get in touch using the contact
details below and we’d love to meet you for a COVID-19 secure
coffee!

t:  01293 529999
e:  adam@homes-partnership.co.uk
w:  homes-partnership.co.uk


